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The macroeconomic indicators that point to a small improvement in GDP, and the closing 

of new contracts, are making MWM and Cummins, two of the largest independent 

engine manufacturers in the country, estimate better domestic sales in Brazil. According to the 

calculations of Thomas Püschel, Director of sales, marketing, and parts at MWM, belonging to 

the Navistar group, the production of truck engines for the domestic market should reach 12 

thousand units, an increase of 5% in comparison with 2016.

Püschel said he did not expect a significant upturn for this sector, “but the indication of 

improvement in macroeconomic indicators enables more positive projections.”

Püschel said he did not expect a significant upturn for this sector, “but 

the indication of improvement in macroeconomic indicators allows 

more positive projections.”

Without revealing revenues, Püschel reported that the 

aftermarket activities last year accounted for 10% of revenues, 

adding that this ratio should increase to 20% this year. 

According to the executive, the revision and expansion of 

the company’s portfolio should enable additional growth:

“This market has an important role within the vehicles 

segment because it helps mitigate the drop in sales of 

engines for heavy vehicles.”

Although representing a small portion of engine production volume, 

exports also helped offset the decline of the domestic market in the vehicles 

Engines

Commercial vehicles to drive 
production up in 2017
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segment. Last year, MWM shipped 15% of its engine production volume of 40 thousand units to 

other countries. In 2017, the forecast calls for a 5% increase in volume. The increase will happen 

mainly because of additional contracts with companies in Mexico.

The company also exports to Egypt, Europe, South Africa and Argentina, and bus engines account 

for the most significant portion of shipments abroad. In addition to the vehicle engines, MWM 

also produces engines for the construction, agriculture, power generation and shipping segments. 

Last year, total production volume reached 40 thousand units, with 34 thousand units destined 

to the domestic market – 12,000 for vehicles and the remainder for other segments –, and 6,000 

units for export.

Cummins, which produces engines for vehicles and construction equipment, hopes to increase its 

share in the segment vehicles segment from 28% to 31% this year. According to Maurício Rossi, 

Sales Director for Argentina, Brazil, Bolivia, Paraguay and Uruguay, projects being developed for 

Agrale, Ford, Foton and MAN should drive this increase.

In the segments in which it operates, Cummins projects production this 

year of exactly 18,784 truck engines, when compared to 16,678 

units manufactured last year. In 2016, the scenario was different: 

the company produced 6,258 units less than 2015. For the 

bus sector, the company estimates an increase of almost 

200 engines against 2016. The increase should also be 

driven by new contracts with chassis manufacturers. The 

construction segment is not showing any signs of recovery: 

the forecast is to produce exactly 1,938 engines, 571 less 

than last year.

According to Rossi, “infrastructure works planned by the 

government will take some time to be initiated, and this reflects an 

expectation of a smaller market for this year.”
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PATROCÍNIO OURO

• Quando: 13/03/17
• Horário: 08h00
• Onde: WTC São Paulo
• Endereço: Av. das Nações Unidas, 12551 - Brooklin Novo - São Paulo - SP

INSCRIÇÕES
Tel.: (11) 5189-8900 
www.autodata.com.br/seminarios

Os principais desafios empresariais que serão obrigatoriamente enfrentados nos próximos anos para que o Brasil possa garantir um lugar 
de destaque entre os maiores produtores de veículos do mundo, serão analisados e debatidos no Seminário “Os Novos Desafios da Indústria 
Automotiva Brasileira”, que AutoData promoverá, em São Paulo.

Este será um encontro muito importante, pois debaterá os caminhos que a indústria automotiva brasileira obrigatoriamente terá que 
trilhar para voltar a brilhar no futuro próximo. Já estão confirmadas as presenças de diversos executivos e empresários importantes 
como palestrantes deste evento, tais como: Margarete Ganidini (Diretora do Departamento das Indústrias para Mobilidade e Logística do 
Ministério (MDIC)), Antonio Megale (Presidente da Anfavea), Antonio Filosa (Diretor Geral da FCA Argentina e Diretor de Compras da FCA 
Latam), Philipp Schiemer (Presidente da Mercedes-Benz do Brasil), Besaliel Botelho (Presidente da Robert Bosch), Dan Ioschpe 
(Presidente do Sindipeças) e Ricardo Bacellar (Diretor da KPMG).

Confira nossa programação no site: www.autodata.com.br/seminarios 

http://www.autodata.com.br/seminarios
http://www.autodata.com.br/seminarios
http://www.autodata.com.br/seminarios/57/os-novos-desafios-da-industria-automotiva-brasileira
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Infrastructure

CCR, Companhia de Concessões 

Rodoviárias, plans to invest R$ 3.5 

billion on the improvement of the New Dutra 

highway, in the Serra das Araras region, in 

the state of Rio de Janeiro. The company sold 

new shares in the Bovespa stock exchange 

in January, which generated R$ 4 billion. The 

company is asking the federal government to 

extend the concession contract - which ends 

in 2021 - an additional seventeen years, as a 

counterpart for the investment.

The Nova Dutra highway connects São Paulo 

to Rio de Janeiro. It is 402 km long, and cuts 

through 34 cities. Average daily traffic in the 

highway is around 59 thousand vehicles.

Roberto Borges, Secretary of public works 

and urbanism of Piraí, RJ, told AutoData 

News Agency that the conversations 

between the city and the company have 

intensified in recent months. He said 

CCR plans to double the uphill stretch of 

the highway. This would eliminate the  

bottleneck that prevents regional economic 

growth. According to him, this portion of the 

highway is old, from the late 1940’s:

“There are many accidents, which cause 

losses to the companies that depend on the 

road to move their production, and not just 

those companies in Piraí, but also the Vale do 

Aço region, for example.”

Borges did not provide details about the 

project, such as beginning and ending dates 

of the works, but said the current uphill 

stretch would be used for descent when the 

construction is complete. 

According to Paulo Cezar Ribeiro, professor of 

transportation engineering from Coppe/UFRJ, 

the improvements in the region will allow 

heavier vehicles to drive more often on the 

highway managed by CCR. According to him, 

“the bi-train trucks currently face enormous 

difficulty in passing through the region, which 

is very narrow for them and offers a low level 

of safety. The new design should take into 

account a larger number of heavy vehicles 

and models that will impact a larger volume 

of cargo passing through two states.”

CCR plans to invest R$ 3.5 billion  
in Dutra highway
Bruno de Oliveira | bruno@autodata.com.br
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Business

The decision to remodel the technical attributes in the extra-heavy Actros truck in 2016, and 

offer operational leasing as an attractive form of long-term payment, is opening the doors of 

the agribusiness sector to Mercedes-Benz. The company, which until last year did not a vehicle 

that fully meets the needs of those that transport cargo in this segment in its portfolio, closed the 

sale of five Actros 2651 to Grupo Cereal, from Rio Verde, in the state of Goiás, specialized in the 

processing, commerce and export of grains.

The sale occurred after the company, which is located in the Center-West, one of the biggest in the 

region, already bought 15 trucks of this model in March of last year. According to Adriano Barauna, 

Vice President of Grupo Cereal, “what determined the purchase was precisely the combination of the 

potential product durability and the advantages operating leasing bring to our costs.”

With this experience, the company, which has 65 trucks to transport non-processed and processed 

soybeans to and from its production units in southern Goiás and also to the ports of Santos and 

Mercedes-Benz launches 
operational leasing for trucks
Aline Feltrin | alinefeltrin@autodata.com.br
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Paranaguá, PR, plans to replace the Finame for the leasing from now on.

“We are moving in the opposite direction of the market, but this option 

allows us to offset income tax and does not appear in the company’s 

debt of the company.”

Without revealing the value of deal, the financial department of Grupo 

Cereal said it paid 20% less for twenty trucks when compared to the 

offer made by the competition, with this same payment mode.

Roberto Leoncini, Vice President of sales and marketing at Mercedes-

Benz Brazil, said that, although this has not been a significant sale in 

terms of volume, it is one more indication that the agribusiness sector 

will be the flagship for the 10% expected growth in the truck market in 

2017:

“We’re not going to have large orders of 150 trucks to a single company, 

as in the past. Sales will be pulverized in small quantities, but (they will 

be) significant to our business.”

According to Leoncini, sales of this truck have already been closed for 

delivery to Rondonópolis,  in the state of Mato Grosso: “Two customers 

acquired ten units, each.”

Launched in 2016, the Actros 2651 has been a good sales performer for 

Mercedes-Benz, with 260 units licensed this year: “This has helped to 

increase our share in the extra-heavy segment, which reached 22.9%, 

against 21.5% in 2015.”

In January, the company increased an additional 2 percentage points, 

reaching 24.2%, with growth probably driven by sales in the states of 

Goiás and Mato Grosso.

Business
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With a consolidated Latin American market, 

Marcopolo plans to advance in other regions. The 

Middle East, Africa and Asia will receive special attention 

in the bus body manufacturer’s strategy, projecting foreign 

sales volume growth between 5% and 10% in 2017 when 

compared to last year, which had already been defined as 

one of the best results in the company’s history in foreign 

business. In 2016, Marcopolo produced 2,770 units for export, an increase of 57%. Production 

volume at its own units abroad totaled 1,970 units, representing a drop of 10.5%.

Although the company’s CEO, Francisco Gomes Neto, estimates growing volumes, he warns that 

the results will possibly not evolve at the same rate due to the appreciation of the real. He recalled 

that, at the beginning of 2016, the exchange rate was close to R$ 4,00; currently, it is close to R$ 

3,00. One of the alternatives, in addition to the maintenance of the cost-cutting actions, is the 

dollar price readjustment, added José Antonio Valiatti, CFO & Investor Relations director.

Francisco Neto said the company is accelerating actions for operational and efficiency gains at 

subsidiaries and affiliates located abroad. He emphasized that all, with the exception of Egypt, 

have significant potential for growth. During the first quarter 2017 teleconference held on Friday 

morning, 24, he said the company is reviewing and should reduce its 49% equity in the Egyptian 

operation.

Export

Marcopolo 
strengthens sales 
policy abroad
Roberto Hunoff, from Caxias do Sul, RS  
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In relation to the domestic market, the company has a shy vision, but one of a gradual resumption 

starting in the second semester. The CEO recognizes that there are interesting movements of 

customers, but still very tenuous. Valiatti believes that 2016 was the bottom for the domestic 

market, with the worst volume of recent years, 9.8 thousand units, representing a drop of 26% 

when compared to 2015. Requirements for elevators on new vehicles, reduction in the average 

age of the inter-city bus fleet and the release of an upcoming bid in the Caminho da Escola 

program, among others, are factors that should influence the result. Gomes Neto emphasized, 

however, that economic conditions in the country are still strong obstacles to a more consistent 

recovery.

Marcopolo has a portfolio of orders, according to the CEO, that is only until March. He added that 

there are several projects under negotiation, but they depend on the economic situation and the 

availability of chassis. He acknowledged, however, that this portfolio is better than that of the 

same period in 2016.

He also confirmed that the company started during the last quarter of last year to restore margins 

through price increases. «It›s a difficult process, especially at a time when the crisis is affecting 

everyone,» he said. However, he said the company is still working on cost reduction as another 

way to restore margins.

Export


