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MAN’s Brazilian plant, located in the city of Resende, in the state of Rio de Janeiro, dressed 

up in gala on Wednesday, 13, to receive the pre-presentation of the new Delivery family of 

Volkswagen light trucks, which should make its public debut at Fenatran, the National Transport 

Show, early November, in São Paulo.

This new family, completely developed by Brazilian engineering, is fruit of an investment of more 

than R$ 1 billion and five years of work, and should bring MAN into the category of a supplier of a 

full line of trucks in Brazil and Latin America.

According to MAN, this new Delivery family is arriving to “really revolutionize” the transportation 

Product launch

From Brazil to the world
Márcio Stéfani | marcio@autodata.com.br
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of cargo in the light trucks segment. 

Composed of models ranging between 

3.5 and 13 tons, it also complies with 

international standards that are required by 

the most demanding markets. For this reason, 

it should represent a strong support to the 

current efforts of increasing foreign sales. As 

stated by Roberto Cortes, president, “it is a 

family of trucks that is born with a green and 

yellow heart, but with vocation to supply to 

the world.”

One of its main attractions is the fact that the 

Volkswagen brand should now arrive at the 

challenging 3.5-ton segment, with the new 

Express model. The product has the attributes 

of a large truck, such as internal space, 

robustness, and modern design. It impresses 

at first contact. In addition, and also directed 

for urban transportation activity, the 4-ton 

Delivery model is an additional bet by the 

manufacturer among the entry-level models 

created from the new family, since it enables Finame financing, which will not be possible for its 

lighter 3.5-ton brother.

The family is completed by the 6, 9, and 11-ton models that are born with a mission of exceeding 

the current Delivery models. This is significant information, especially when one takes into 

account that to the Delivery 8.160 is the best-selling truck in the Brazilian market up to August, 

with 1305 units licensed.

Another important feature of the new family refers to the 13.180 model, equipped with a third 

axle, which offers the biggest cargo capacity. Every model will be available in 3 versions: the City, 
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entry-level; the Trend, tailored to diverse day-to-day operations; and the Prime, which offers 

additional comfort and visual aspects.

MAN`s bets on this new segment reflects its conviction that the truck market should undergo 

culture changes in the coming years:

“The weights of importance of the categories today is more or less the same, with 31% for the 

extra-heavy, lights and semi-heavy (models), and 38% for the medium and heavy (trucks),” stated 

Ricardo Alouche, vice president of sales and marketing at MAN. “In the future, the trend will be of 

growth in the extra-heavy, light, and semi-light (segments), with a drop in the significance of the 

medium and heavy (segments).” 

Product launch
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The executive believes the five new models may soon represent a share of up to 34% of the 

company’s sales in the region. The long-term objective is for sales of 30,000 units per year of 

models from the new family in the domestic market alone.

The new family was projected, developed, and tested in all of Latin America, according to global 

certification and quality standards, which, in practice, already provides the seal on its passport 

for almost every country that currently receives products produced by MAN in Brazil. The first 

international destination will be Mexico, starting in November. Beginning next year, the vehicle 

will also be offered throughout all of South America, according to Marcos Forgioni, vice president 

of international markets at MAN:

“We should export 8.5 thousand trucks in 2017, including 1.5 thousand units of the Delivery. Our 

objective is to reach shipments of 15,000 units in 2020, including 5000 units of the Delivery.”

The executive announced that the new models will also be assembled in Nigeria, Africa, probably 

already in 2018, based on agreement that is currently being negotiated with the local importer.

At the line - In productive terms, MAN’s Resende plant also received important upgrades for the 

arrival of the new truck family. The production line of the cabins, for example, was expanded, 

equipped with 37 robots and is today working with an automation level of 60%, according to 

Adílson Dezoto, vice president of production at MAN and the plant’s current manager:

This expansion and automation are also part of the R$ 1 billion investment. The beginning of 

production of the new family also enabled the creation of 300 new jobs in the company, including 

200 at the assembly line.”

According to him, MAN is currently operating on one work shift, producing approximately 120 

vehicles/day, including buses. The Resende plant has a total capacity of 100,000 units/year and its 

record was achieved in 2011, with production of 86,000 trucks and buses.

With the new trucks, the company plans once again to get close to this record volume, with light 

trucks accounting for up to 35% of total production.
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Market

Automobile average daily sales of 9000 units, between January and August, increased the 

automotive sector’s expectations regarding higher volumes up to the end of the year. 

According to Anfavea, the months of June and August registered average daily sales above 

9000 units/day, and it expects that for December, a month with traditionally higher sales when 

compared to the rest of the year, the average remain close to 10,000 units/day.

Antônio Megale, president of Anfavea, says the average sales projection was done based on 

technical criteria that took into consideration the increased presence of holidays in the second 

semester and the political instability: “Nine thousand units is a good number, and we arrived at it 

by taking into consideration holidays and a certain political instability. We are targeting the 9000 

Second semester should have  
higher daily sales volume
Bruno de Oliveira | bruno@autodata.com.br
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(units), but if we land somewhere above, I will be very 

happy. December is the best month of the year. We could 

also even surpass this and close at around 10,000 (units).”

The association announced new projections on 

Wednesday, 6. Sales volume jumped from 2.133 million to 

2.2 million. If achieved, this would represent an increase of 

7.3% when compared to 2016. June’s performance closed 

above the average, reaching 9284 units/day. In August, 

average sales increased to 9415 units/day, according to the 

association. Both averages exceeded last year’s best daily 

sales average of 9.2 thousand units.

Anfavea says that its forecast is taking into consideration 

an increase of the average business in all states. Between 

January and August, average daily sales registered an 

increase in the country: by March, they were the highest 

increases registered three states: Alagoas, Minas Gerais, 

and Roraima. In August, 22 of the 27 states registered 

increases in average daily sales. Sales in the states of Bahia, 

Mato Grosso, Paraná, Rio de Janeiro and Rondônia are still 

below the country’s average.

The sales growth in August, best month to date, was driven 

principally by light vehicles: 210,142 units were sold, 

representing an increase of 17.9% when compared to 

August 2016. Sales of automobiles totaled 180,903 units, 

representing an increase of 21.5% when compared to 

the same month last year. Sales of automobiles equipped 

with engine displacements above 1.0-liter totaled 116,946 

units, a growth of 4.9% when compared to August 2016. In 

the 1.0-liter category, sales totaled 60,968 units, increase 

of 11.2%.
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Scenario

Industry and union representatives presented on Tuesday, 12, proposals for the recovery of 

economic growth to the President of the Republic and ministers, in Brasília. Seven of the 

measures proposed were short-term oriented, among them the renewal of the fleet of vehicles and 

incentives to the automotive parts sector.

Paulo Skaf, president of Fiesp, the São Paulo state federation of industries, participated in the 

meeting and said that both themes regarding the automotive sector are considered priority and 

capable of being stimulated already in early 2018: “There are other demands, but we see these 

2 items as the most urgent to begin a growth process within one of the sectors that employs the 

most (people) in the country.”

According to the industry’s representative, the measures suggest that the federal government unlock 

barriers that restrict credit to companies that plan to renew their fleets next year. The proposal is that 

the BNDES increase the volume of resources available, without intermediary agents:

“It is not an incentive, especially because the development bank offers interest rates that are higher 

when compared to those in developed countries. We want credit to be unlocked for those who 

need to acquire vehicles, among other tools. Today, with the intermediary, which takes on the risk 

of the financial operation, the money does not arrive at the end in some cases because there are 

no sufficient guarantees for freeing up the resources.”

Skaf did not offer additional details about the proposals and whether they target a specific 

segment within the automotive sector. However, he said that the industry’s demand is that the 

BNDES create new credit lines that do not require retail banks as intermediaries: “The signal from 

the president of the BNDES, Paulo Rabelo, is that this should happen to benefit companies of 

many sizes and segments.”

Industry and government articulate 
measures to renew the fleet
Bruno de Oliveira | bruno@autodata.com.br
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The truck and bus segments, for example, are the ones that depend the most of the credit 

lines for acquisitions. Both are currently facing difficulties to reestablish production and 

license registration volumes. Between January and August this year, manufacturers worked 

to reduce losses on both issues, but the recovery is directly linked to the GDP and access to 

credit.

In 2016, the BNDES provided R$ 88.3 billion and resources for investment projects. The industrial 

sector accounted for the majority, with R$ 30.1 billion, representing a 34.2% share of the total. It 

was followed by infrastructure, which received R$ 25.9 billion, 29.4% of the total.

When compared to the previous period, there was a nominal drop of 35% in the overall 

disbursements of the bank. Approvals, frameworks, and consultations dropped 28%, 60% and 

11%, respectively. The industry’s expectations, according to Skaf, are that the recovery of the 

automotive industry’s domestic sales and infrastructure projects that are currently stopped in the 

country should reestablish a growth pattern in the bank’s disbursements.

Credit is also seen as an incentive tool by the automotive parts sector, stated the president of Fiesp. 

Along with other issues linked to the macro economy, such as the labor reform, GDP increase, and 

lower inflation, the federation believes incentives through resources should increase the segment’s 

competitiveness.

In addition, Skaf said that to enable the recovery of the automotive parts sector, the federal 

government should work against unfair competition practiced by foreign manufacturers: “When 

you have a very price-competitive sector, it is very unfair when companies here lose sales because 

of dumping practices. By reactivating the sector and acting to prevent unfair practices, the 

automotive sector will, at least, be met by these macroeconomic issues.”



10

9.11 to 9.16.2017

Sales

Every segment in the automotive sector has shown improved numbers on a monthly basis. 

Year-to-date figures are also reflecting the recovery when compared to the same periods 

last year. It would be expected, therefore, that financing and credit available for individuals 

and companies, with a view to increasing sales, production, and exports, should also increase. 

However, this is not the scenario find in every industry segment.

The improved numbers and ratios of the automotive sector has been accompanied by various 

other factors, such as the drop in the rate of individual and company loan defaults, increased 

consumer confidence, drop in the basic interest rates, and the always-expected super-high harvest. 

All this would justify some positive changes in the credit area. But what is the practical reality at 

the moment?

Financing conditions do  
not please every segment 
Caio Bednarski | caio@autodata.com.br
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In the case of automobiles, for example, the news are not so good: according to Anef, the national 

association of financial companies linked to the vehicle manufacturers, this year’s forecast of 

resources for the financing of automobiles have been revised:

“We expected that the volume of resources would increase 5.5% this year. However, with the 

market improvements, we reviewed this growth to 10.2%. The amount of resources that will be 

made available should reach a total of R$ 90 billion,” stated the president of the association, Luiz 

Montenegro. “We expect significant continued growth during the last quarter and into 2018, 

especially because there is pent-up demand and the moment for the purchase has improved.”

The market can still expect good news for next year, according to him: “Liquidity is high and 

adequate for the volume of expected growth for the coming years. That is, the financial resources 

that will be available in the coming years should be enough to meet the growth in demand.”

The agricultural machinery segment also has a good scenario, with good news, despite depending 

on financing offered by programs linked to the BNDES:

“We are on the way to recovery. The Plano Safra 2017 harvest plan, in place since July, reduced 

the payment terms of the Modefrota and Pronamp programs to 7 years, down one year when 

compared to the previous version. However, this change does not affect the producer, who already 

calculates the total, and final values of his investment, and the lower interest-rate offsets the 

new payment term,” stated Alexandre Garcia, from CNH Industrial bank’s commercial area. “The 

financing programs offered by the BNDES to the segment, Finame, Moderfrota, and Pronamp, are 

very attractive due to the low interest rates and should continue within the rules that are being 

practiced since the last Plano Safra plan.”

Other factors also influence the recovery of growth, in addition to the financing conditions: “Last 

year, the crisis was macro economic and political. With this, there was insecurity to invest in 

machinery. After the announcement of the Plano Safra 2017/2018, the confirmation of a super-

harvest, along with the need to renew equipment, as the new harvest gets closer and to the 

industry’s reaction helped stimulate the investment.” 

Banks owned by the vehicle manufacturers, such as CNH Industrial, offer some facilities to the 



12

9.11 to 9.16.2017

AutoData News Agency Weekly Edition is produced by AutoData Editora Ltda. Rua Pascal, 1693 Campo Belo - São Paulo SP Brazil CEP 04719-001 Phone +55 11 5189 
8900. Editor: Ana Paula Machado. Translations: Brazil Business Associates Ltda. Graphic Project/Art: Romeu Bassi Neto. Associated Team: Bruno de Oliveira, Henrique 
Skujis, Leandro Alves, Márcio Stéfani and Mônica Cardoso. Responsible Journalist: Vicente Alessi, filho MS SJPESP 4 874. Editorial agreements: Tiempo Motor (Argentina) 
and Flash de Motor (Venezuela). The copying and/or distribution without previous permission are strictly forbidden.

producers. For example, during Expointer, the bank offered financing of up to 100% of the value 

for individuals and companies through Pronamp for a limited amount of time. For those unable to 

meet the requirements of Pronamp, the bank also offers credit lines such as the Finame TJLP and 

CDC (credit direct to the consumer), both with good conditions.

Despite the recovery in the number of truck license registrations, which, in January, dropped 

33.3%, and later dropped 11.1% in August, and the production output growth, financing 

conditions as well as credit availability should not suffer any changes soon, and perhaps worsen in 

the medium and long-term.

According to Orlando Merluzzi, president of MA8 Consultoria, “the numbers presented by the 

industry will not be sufficient to improve the financing conditions and increase the amount of 

credit availability. In the short term, we should have a market recovery, but it will not be due to 

more flexible and additional credit but, instead, from the market’s pent-up demand.”

The lower drop in the number of vehicles licensed is being influenced by other factors: “Some 

businessmen refrained from investing and renewing their truck fleets for some time. Now, they 

feel the market is more stable and are replacing out of need. This is not a movement of fleet 

expansion, but of renewal.”

While the financing scenario for cars and agricultural machinery in 2018 is good, the scenario 

for trucks is not so good: “currently, 70% of the financing is conducted by Finame, however, 

BNDES should change how it operates in the medium-term, once again enabling credit only to the 

segments that are directly linked to the generation of jobs, such as the agri-business and industrial 

operations. This is why I believe the segment will need to find alternatives for the financing and 

not be so dependent on Finame.”

The consultant also believes that some factors will bring uncertainties to the truck segment in 

the short term: “We will have elections next year and this should create an impact in the truck 

sector. Any radical change, regardless of who becomes President, will affect us. A true recovery 

curve can begin after the elections, when we receive a clear signal of what will happen in the 

coming years.”

Sales


